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Buckeye Basement Solutions was 

established in October 2020 with 

over 20 years of experience in 

construction, the company was born 

from the idea that they have better 

solutions and more personalized 

service to o�er customers than that 

of others in their industry.

Brian Mastroianni, Owner and orig-

inally from central Ohio, graduated 

from Gahanna Lincoln High School 

before heading to Wright State 

University, where he began working 

toward a degree in nursing. Four 

years and a successful college base-

ball career later, he still wasn’t sure 

what he wanted to do with his life. 

He always liked working with his 

hands, however, and thanks to the 

construction work he did around 

his baseball schedule, he was given 

an opportunity to be a construction 

project manager. This prompted him 

to start his own company 22 years 

ago, where he primarily focused on 

custom remodeling. 

Even though the company opened 

up shop in the middle of a global 

pandemic, Mastroianni said, “Our 

team knew we had something good, 
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To learn more or for a free estimate, 

visit buckeyebasementsolutions.com 

or call 614-956-4592.

B A S E M E N T  S O L U T I O N S

a�liate feature
and we were ready to embrace a 

new chapter.” 

The response to Buckeye’s business 

model has been overwhelmingly pos-

itive. Today, they have an incredible 

team of caring employees and pro-

vide the following services: basement 

waterproofing, structural foundation 

repairs, crawlspace encapsulation, 

sump pump and drainage installation 

and repair, whole home dehumidifi-

ers and air purifying installation. 

One thing that sets them apart is 

that from day one, they made a 

promise that Buckeye would never 

recommend a service to a customer 

that they didn’t absolutely need 

done or wasn’t in the best interest of 

that client. 

Another thing that makes them 

unique is their inspection techniques. 

“We’re very thorough during our 

inspections and look at every option 

because every house and solution 

is different,” said Mastroianni. “We 

don’t recommend a heart replace-

ment when you only need a stent, 

and we make sure that people 

understand what we’re offering; 

that we’re not confusing them 

with jargon. We hope people 

can read our integrity through 

these processes.” 

As they grow, they are also 

laser-focused on maintaining 

the ethics and morals on which 

the company was founded. 

Their advice for those in real 

estate is to not fall into the 

scare tactic mentality. 

“We love partnering with 

REALTORS® and their clients 

along with anyone who needs 

trustworthy waterproofing 

and foundation repair, know-

ing we are offering them the 

best price and products avail-

able.  I love to say that our cli-

ents are part of our foundation 

family” said Mastroianni.

In his spare time, Mastroianni 

enjoys the outdoors. 

Mastroianni loves staying phys-

ically active and spending time 

with his 10-year-old daughter 

and dad and brother, who still 

live locally. 


